CHAMPS
PARTNER MGT TRAINING

To accelerate your partner sales

Learning objectives
This training is focused on how to maximize that results with Partners:
. Identify and recruit the partners
*  Analyze Partners and determine their SWOT
*  Work efficient and effective with partners
e  Create trust and rapp ort with Partners
*  Sell more towards or with Partners

CHAMPS Training program:

Recruit the best partners Boost partner sales Maximization of partner sales
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Details:
Location: “Mecurius building”, Prins Hendrikkade 21-6h, Amsterdam (opposite Central Station Adam)

Investment*: Part |&II: € 1.450 exclusief BTW p.p., Part I&II&IIl: € 1.950 exclusief BTW p.p.

Duration/data: Part 1&Il: 12 hours, Part 1&II&Ill: 18 hours, next available dates available at:
http://we-empower.nl/register-champs-now/

Admission: Active in Partner Management Sales function

* Content and Rates subject to change
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